
HIGH
RESPONSE
SPEAKING

The Singular Element that makes 
your Speech and Presentations 

Attention-Grabbing, Persuasive and 
Instantly Distinguishes you from 

the crowd as a 
Phenomenal Speaker.
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et me teach you something in public speaking that Lis going to make a lot of difference in your 
communication. It is power! It empowers you to 

generate winning momentum. I say this because this it is 
what I practice. This is what I do. It is nature to me and I see 
it work.

From my studies of me, and of course studies of people 
everywhere, I totally agree clearly with the truth that 
every word we say or action we take produces certain 
responses or reactions from people. It is nature. It is a 
super creative moment that should be methodically 

engaged. It is actually a necessary creative exchange that 
many are unconscious of, and most people fully ignore.

Unknown to most people however, the difference in 
communication is that while a few take that exchange as 
a form of science that can be controlled and manipulated 
to create preferred outcomes; most people are not even 

aware of that creative exchange, how much more to 
engage it for preferred and productive outcomes.

It's simple really: whatever you do, at any time you do it, 
whoever you do it with and for whatever purpose, it will 

generate a response or reaction from the immediate 
audience experiencing it. 1
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his response or reaction maybe positive or Tnegative, helpful or destructive, but from today, 
understand that all you do governs, inspires or 

impact on the thinking, attitude and behavior of others in 
a way that determines how they will reward you, 
advance you, slow you down, attack you or limit 

you…the response or reaction of others to whatever you 
do or say is sure…an incredibly guaranteed experience. 
You will either control and manipulate it to sooth your 

preferred outcome or you surrender your outcomes to the 
control of the situation by empowering the moment 

(through your passivity) to only deliver to you what it 
can afford, instead of what you really need.

There are only two people in life; those who use this 
exchange intentionally by controlling and manipulating 
it…and those who are either unaware of it or ignore it. 

You should be in the first category.
It is the attention you generate from this exchange that 

creates the attention you need. And this attention goes on 
to define your degree of value with your immediate 

audience. There is always an obvious and immediate 
response or reaction to whatever you say; and you can 
control and manipulate it. This obvious reaction is a 

critical tool for your public speaking. 2
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ee…either by fault or default, this is what so-Scalled great speakers know. It's an uncommon 
mental and emotional attitude. You will always 

need this uncommon attitude in greeting your moments.
Now, the uncommon, most times, always seem weird, 

strange, bizarre, odd, but then, that really is what 
distinguishes you from the crowd. That is what makes 

you different. It's authenticity. It's originality; and 
originality generates usable attention.

As a public speaker, the way to apply all I have 
explained thus far is to learn to employ what I call 

REVERSE THINKING. ‘

Reverse thinking is thinking about a popular view from 
an unpopular position that will take you back to the 

popular view but only as one of your key thoughts. It 
works. I have employed this all my life with hundreds of 

standing ovations in the bag. It's a simple but an 
incredible attention-generating tool in public speaking. 
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or example, if you want to talk about why people Fshould not give up, you will want to have to give 
credible reasons why people should not. Now, the 

popular thinking is to say “NEVER GIVE UP”; but in 
REVERSE THINKING, it is a quite different.

 

The Reverse Thinking approach will say “GIVE UP”. 
Trust me, the moment you say such a phrase, you will 
get all manner of reactions from anger to skepticism, 

pessimism, a sense of wonder, outright variation, 
rejection and all sorts, mostly negative, while few just 
want to know. Whatever the reaction, no matter how 

negative it is, love it, welcome it with great gusto, find 
inspiration in it. It's called attention. 

Actually, the seeming negative reactions are nothing but 
an unusual energy that fires the curiosity of your 
audience and install in them, within seconds, a 

compelling need to not just hear you, but to probe and 
follow a prolonged line of thinking. It is also why great 
speakers are able to tie audiences down in long sessions 
for many hours.People have asked me again and again, 
how I am able to hold audiences spell bound for many 

minutes; reverse thinking is the tool---it is the beginning 
of the mind arrest.
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everse thinking sure help make your speech more Rvivid as your audience minds and imaginations are 
automatically ignited. They will begin to think 

about what you have said and will be more interested in 
hearing you explain your points. 
Reverse thinking challenges you to present information 

in a striking, exciting manner. 

The goal is to make your speech more memorable. 
People tend to remember things that struck them more 
than just regular statements. It is that tilt from regular 

talk that reverse thinking employs.
So, how do you apply this from your next presentation 

or talk? Two Very simple ways:

Ÿ Practice reverse thinking in your introduction. 

Ensure 10% of your speaking time is spent on a solid 
premise for your talk that is all wired in reverse thinking. 

An investment of your introduction practically arrests 
the curiosity of your audience for the remainder of the 

talk particularly if you are able to add the other 
variables.
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ou must radiate your depth; and depth means Y know your subject. Knowing your subject 
means you invest time, energy and resources in 

a way that gives you mastery over the issues. 

The most noble, credible and professional way to greet 
the reaction to your reverse thinking application is to 
know enough about what you are saying that you can 

creatively engage that fire curiosity your reverse 
thinking as generated for you. 

A clear link must exist between the popular thinking you 
are dwarfing and the new thinking you are putting in 

perspective. I have mentioned that Reverse thinking is 
thinking about a popular view from an unpopular 

position that will take you back to the popular view but 
only as one of your key thoughts. 

It means you must have other thoughts such that the 
popular thought becomes only one of the thoughts. It 
always changes the game. Its depth and if you are not 
sure you have that much control, keep learning and 

practicing. Don't use reverse thinking yet.
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everse thinking works. It adds to your credibility R as a speaker and communicates your expertise 
within minutes of taking the microphone. You 

want your audience to approve your authority very 
quickly in their minds. Reverse thinking is one of the 

quickest tools for this. 

In minutes, reverse thinking is buying incredible 
reputation capital for you---it is saying very quickly to 
your audience that you know the issues and that you 
should be taking seriously. With that, they are buying 

into you fast and more inclined to want to listen to you. 
You however have to be careful, because your credibility 
can suffer if you cannot live up to the hype and attention 
you have quickly generated. Never try to force reverse 
thinking just because you want to support your point 

when there is clearly no link. 

Reverse thinking simply allows you to make a 
seemingly ordinary moment into a super creative 

moment that is methodically engaged. It is actually a 
necessary creative exchange that many are unconscious 

of, and most people fully ignore.
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y applying Reverse thinking to your speeches B and presentations, you'll notice a remarkable 
difference in your communication. 

But I must be frank with you: this is only a sneak peek 
at what is possible, and the astonishing growth that you 
can experience when you fully decide to adopt winning 

ideas of the world's most profound speakers.

I want to up the ante for you and help you speak like a 
PRO; more specifically to help you make every speech 

you ever give or presentation you ever make more 
persuasive, memorable and mesmerizing.

If you want to be able to get your ideas across and get 
people to take action in response to your words then you 

will love what I have prepared for you. 

You can access it by clicking this link.
www.talkpro.olakunlesoriyan.com
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his offer is very time sensitive, and I T want you to be able to take 
advantage of it. Head over this link 
to check it out immediately 

www.talkpro.olakunlesoriyan.com
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